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KITHSIRI JAYAWARDENA

370 D, Welivita, Kaduwela
Tel: 0777756840 / 0777587377
kithsirilal@gmail.com

Career Objective

To be a dynamic of professional working in challenging environment and would enable to enhance and utilize my skills and innate abilities in the field of enterprise development, sales and marketing in Finance, Banking and corporate sector and SME in successfully
Summary Profile
Professional marketer with having 15 years senior managerial experience in enterprise development, SME Consultation, Project management, Event planning and Media coordination, 
Have earns BSc. in Business administration and MBA Marketing from University of Sri Jayewardenepura. 
Having proficiency in Business Reengineering, Project and feasibility management, symposium and Event organizing, new product development, Market survey and research, Dealer channels Development and Staff training.

Associate member of SLIM, and work as Resource personnel and lecturer of SLIM. And certified trainer for IFC World Bank Business Edge-Entrepreneurs Development model, ASAP trainer of the Ministry of Education 

Ex-Co member of MBA Alumina and Charter member of Kotte new century Lions Club

Participated Business re-engineering, Skill enhancing, staff training in Micro finance, Manufacturing, Electronic, Agriculture, Construction etc. 
Working Experience

Professional lead for event and symposium planning – Inter Growth Consultant Pvt, Ltd

Seminar, Guest lectures, conference, local and international events and symposium feasibility studies, media arrangement Etc.
Pre event planning

Vender, sponsors managing

Event marketing

On the day activities

Meeting budgets

Provide supportive services 

Group Head of sales- Idea group of Company. September 2016 to October 2017
Planning and driving all departments sales in corporation with sales team and back office
Managing 40 numbers distributors and all business matters
Drive 85 numbers sales and supportive carder 
Meet finance department and sales department budgets

Deputy General Manager Marketing – Royal Paints Lanka (Pvt) Ltd. July 2009 to August 2016
Planning Annual and Monthly sales and collection Targets

To Train and develop Sales Staff for Better Performances

Handling Corporate and Other Key Accounts

Making Sales and marketing budgets

Handling Promotional and branding Activities

Developing Relationship with suppliers

Managing 4000 - 5000 Numbers HW shops, Motor spare shops, Service stations Etc,
Senior Manager – Sales & Branch Operation E-W Information system (pvt) Ltd. (E-WIS) June 2005 to September 2009
Set & Achieve branch sales target.

Administrate and recruit and train branch staff people.

Handle key accounts of the company. (Government & cooperate level)

Make sales promotional activities in regional level.

Credit management and dues control
Branch level Inventory control
Manage engineering service & customer relation activities
Handle TPC project which Introduced by Ministry of Education
Regional Manager – Sales & Marketing St. Anthony’s Consolidated Ltd. From November 1999 to May 2005

Set & Achieve annual, monthly sales target
Handle & Monitor Distributors, Dealers and Sales Personals
Market and staff promotion activities
Monthly sales meeting & reporting to the Marketing director
Prepare relevant sales records
Arrange sales tour itineraries

Market penetration
Senior Executive Business Promotion & Finance - SCCI Ratnapura from February 1996 to February 1998 (Two Years Project)

Introduce group working & savings system for farmers and SME’s
Monitoring fund utilization of farmer Organization
Handle and Organize farmer training & awareness programme.

· New Industries

· Value addition

· Collective Sales system

· Market Promotion

· Export Market

Input and other supplementary system

Handling and Organize Peoples Company
Bank and farmer organization relationship

Seminar & Exhibition based of farmer production

Technical Training (Light Engineering Sector)
Management and Accounting Training (Entrepreneurs)

Training and development program for light engineering sector entrepreneurs and their assistants

Higher Education
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MBA Marketing Management at the Faculty of Graduate Studies, Universty of Sri Jayewardenepura (2011/2012)


BSc Business Administration University of Sri Jayewardenepura (1994/1998)
College Level Education

Mo/Somadevi Maha Vidyalaya- Embilipitiya
R/ Embilipitiya Maha Vidyalaya – Embilipitiya

· Successfully completed G.C.E. O/L with 01 Distinction, 06 Credit, 01 simple passes (1987)

· Completed G C E A/L in the Commerce stream with 01 Very good Pass, 02 Credit,01 simple pass (1990)
Professional Qualifications

· Certified Business Edge Trainer-IFC World Bank
This is highly based on micro financing of SME
Well designed and practical

14 number of modules suite to SME
Team based performances encouraged
Motivation and enthusiastic 

· Certified trainer for ASAP- Ministry of education
Targeting of A/L Leavers
Knowledge sharing 

Team sprit building

Guideline for future direction

Setting objectives

Teaching qualifications
· University of Sri Jayewardenepura-Department of Entrepreneurship Second year 
· Aquinas Higher education Institute,
· SLIM
· Sabaragamuwa Chamber of Commerce and Industry (DEMP, IBSL, Office training, Youth Core , Practical Marketing)
Special Assignment
· Develop; consult, of Alumax Extrusion distribution channel preference to EGC

· Develop and consult to New tech electronic Ltd.

· Develop and Consult to Sunco company ltd

· SCCI special project for light engineering sector entrepreneurs for management and technology training

· Corporate and marketing plan development committee member of WJN – assignment of University of Sri Jayewardenepura

· 2012/2014 Marketing plan development for SCCI, Sigiri Furniture, NueNet, 

Work Shop and consultancy
· Enterprise Sri Lanka scheme Workshops and providing facility to customers-business proposal, Bank documentation, Feasibility study, Market study.
· Commercial Credit Company - micro finance Trainer
40 branches, 80 – 120 MF Team leaders per workshop and branch staff, 45 workshops Theme was “Deviyata Saviyak”
· Trainer for Dialog Axiata on retailers development - Retail Hub Project

· NTB regional workshop for their key customers 
· KDU 2017/2018 Intake Inaugural Full day work shop on “How Develop careers Path”
· Employees motivational and awareness work shop specially design for Corporative Development Bank
· Work Shop Series for School levers In down south for job Opportunity and corporate sector requirements
· SME sector business and marketing consultancy program under SCCI in Sabaragamuwa region
· Marketing and staff training for Freelan products
· Team building performance building training consultation for RTS group
· Marketing training for Sunco furniture
· Consultant for RTS group and Guardian lands Pvt Ltd,

· Market survey for Solex Engineering 

Key note addresses 
· BSc external students of Management degree in university of kelaniya “today challenges of bachelors in corporate sector”

· Corporate sector entrepreneur’s address at Inaugural ceremony of Wisdom job Net Pvt Ltd 

· Kalutara Trade Association 2011/2014 AGM Meeting addressed on how being a correct Entrepreneur

· University of Kelaniya Marketing batch 2013/2014 “impact of Digital marketing campaign in current marketing context”

Membership

Ordinary member of SLIM
Executive member of J - Pura MBA alumina

Member of Lions Club Kotte new century
Personal Details

Date of Birth
: 23rd December 1969
Age


: 48 years

Gender

: Male

Nationality

: Sinhalese

Marital status
: Married 
National ID No
: 693580471V

Referees

Professor P.D Nimal







Coordinator- MBA
University of Sri Jayewardenepura





Nugegoda - 0717006713
 

Mr Ajith Ranasingha

CEO- SCCI

Ratnapura

0717982798

MR Nilanga Daranagama

General Manager

Royal paints Lanka Pvt Ltd.

0777756810

I hereby certify that the above particulars furnished by me are true and that I am able to provide the certifying documents as and when necessary. 

……………………………
M K L Jayewardene 
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